BUILDING A REPUTATION
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TW+ visits Vietnam’s Hyundai Vinashin
Shipyard and asks what its success
means for the future of similar yards.
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O A line of black Mercedes

limousines slices through noisy
morning traffic on the outskirts
of Nha Trang, southeast
Vietnam. The progress of the
motorcade is eased by a police
escort with flashing lights and a
horn urging slower vehicles to
the side.

In the lead vehicles are
shipowner Paolo d’Amico, his
daughter Antonia and the Italian
ambassador to Vietnam, Cecilia
Piccioni. Behind are company
executives, shipbrokers and
other business associates, all
bound for Hyundai Vinashin
Shipyard (HVS) for the launch
of three LR1 tankers for Milan-
listed d’Amico International
Shipping (DIS).

The vessels are a landmark for
the shipowner as the final piece
in a $755m renewal and
expansion programme, and take
the company into a new sector
of the products market.

The LR1s are also a first for
the shipyard. The 75,000-dwt
tankers — part of a series of six
— are the largest the joint
venture between South Korea’s
Hyundai Mipo Dockyard (HMD)
and the Vietnamese government
has ever built.

An HVS executive tells TW+
the delivery of the LR1s is a
“very important moment” for
the company and “increases its

reputation and trust” in the
market.

The October 2017 launch is,
however, just the latest
milestone in the development
of the facility, which pivoted
from shiprepair to shipbuilding
in 2008.

HVS initially focused on
bulkers, and has delivered more
than 50 handymax to
kamsarmax vessels. Its big
break into tankers came in 2013
with medium-range (MR) ships
contracted initially by DIS,
Wilmar and Evangelos Pistiolis.

D’Amico was influential in
introducing oil majors to the
yard and helping it establish a
name in the market. However, as
one source points out, its efforts
were “not out of pure kindness”,
as switching to the yard allowed
it to secure the tankers at a
lower price than if they had
been built in South Korea.

The HVS executive says: “In
particular, the first order of MR
tankers from d’Amico was the
perfect opportunity to enter the
products carrier market, and
their good reputation was
enough to attract other owners’
attention.

“D’Amico is the one who led
HVS into [being a] competitive
shipbuilder of MR tankers.”

Chairman d’Amico says the
relationship with HMD and HVS
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